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By Stawan Cutler

credit market for develop-

ment and apartment sales is

taght for sure, but it hasn’t shut

down completely. While they

take consaderubly more effort and pes-

sistence, deals ane getting made and

fisanced for gualified borrowers who
know where o Jook.

The casiest type of property by far
0 finance is the muls-Gmily rental
“Mults-family resdential propcts in
New York and the boroughs are always
the hest long-lorm isvestment” says
broker Alan Miller, semior disector of
the New York City-basad Eastera Con-
solidated Real Estate Investment Ses-
vices. “People need a place o lve”

“I's challesging,” he adds, but
“there is fimancing owt there,” mainly
from local savings banks that did act
overextend  themselves dunng  the
boomtime.

Of course, the neles have changed in
the past several months.

“The underwriting is much stricter.”
observes Miller. “You have © be 2
strong spossor. The equity roguane-
ment is much greater thas it's been in
the past—along the lanes of 50 to 60
pecent.” The budldings banks smale
on are the cnes with a larpe upside, he
says, “with half the apartmenss rent-
controlled with way-below markst
rents. They're oaly lending today based
on cash fow with in-place mats”

The peivately held SK Properties
secured comstruction fimancing  for
theze such properties caly recently
residential apartmen: complexes total-
ing 845 resadences in New Jerscy anﬂ
Penasyivania.
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> FINANCING from page 13

“We diosed 2 ground-up constroc-
t3om in November for 2 348-unt rental”
says SK Director of Finance Jamie
Block. The deals inchaded 2 $1075
million loan for 225 Grand, a2 12-story
rental building sct to rese along Jersey
City’s Hudson River waterfront. The
buildizg will be part of the Liberty
Harbor Noeth development, which will
consst of 348 spartments with views
of the Hudsom River and New York
City Skyline. The financing was for a
three-year term, put mn place by 2 team
of banks, including PNC Bank, TD
Banknoeth, Capital Oze and Common-
weakh Bank Group.

The buildings banks smile on are the ones with a large upside,
with half the apartments rent-controlled with below-market rents.

Smaller is better

The bealthoest and most will-
ing basks are the smallet ones, says
Block, and “where they used 10 lend 75
percent for commercial buesldings and
up o 85 percent for residestul, sow
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they're looking at 65 percent across
the board " But, be adds, “You may be
ahle 10 getup to 75 percent with Fanny
Mac and Freddie Mac,” the Federl
Goverament-backed home mortgage
programs.

David Berger, co-founder of
Rosewood Realty Group, 2 moet-
gage brokerage established in 2007,
agrees that “the asset class sell-
ing the most today is multi-family,
for the sample reason that they're
somewhat safe, especially the rent-
stabilized stuff. We just closed om 2
four-building portfolio in Brooklyn,
with about 190 units altogether. The
buyer got about 65 percent financ-
ing. A year ago, [it] would have been
80 to 85 percent.” he adds, “and it
took 2 long time.”

Indeed, developer Davad Sig-
man, priacipal of LCOR, waited
six months for construction financ-
ing for 34 Herry, 2 $69 millioa,
142-unit rental bailding in Wil
liamsburg, Brooklya. Plus, the only
reason it was grasied the money,
he figures, “was because we had 2
track recoed as a developer for this
kind of product We'd dose simi-
lar kinds of projects with Bank of
America since the 1970s."

Even in the ailing condominmem
market, some exceptiomal new o
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> FINANCING from page 16

projects are getting financed. Devel-
oper Trevor Davis got a financing
commitment in mid-March from two
banks, including Wrightwood Capstal,
for an uktra-buvury 12-socy condomin-
ium at 1055 Park Avene, on the corner
of East §7th Street in Manhattan
“Fvenina lousy market,” suys Davis,
who has been building hagh-rese condo-
manzzms on the Upper Fast Side for 30

years, “you can still pt financing if you
have the right site in the night location
and the right track recond.”

Where's the money?

Some esterprising new firms are
teaming up with ventuse capatalists o
offer fisancing for qualsfiad projects

The newly formed $300 million
Cardion Strategac Ventures has joined

Smart bullding owners,
co-op boards

and bullding managers
have one thing in common.

They talk to IMPERIAL
about their garages.
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with 2 billion-dollar intitutsonal
real estale investment firm Lo onigs-
mate shori-term first mortgages up
10 5 percent loan-to-value for par-
tially occupied buikdings in strong
markats 10 build owt spaces for ten-
ants or refimance thear properties.

“We look at their track record, the
property, the market, vacascy fac-
tors and comps,” says Dax Scharf-
siein, principle of CSV. “We already
have 2 pipedine on 30 deals. The key
is picking the right ones.”

The borrower will need to pay
11 percest for the Joans, plus two
poants, wsually for two-year terms
with 2 one-year exiensoa, and five-
year fived loass in special cases.
The company does $10 million o
$70 millson koans, says Scharfsiein,
bt cam go to $100 million for mults-
building poctfolios.

Getting qualified

Some ecnlerprising  mortgage
compasacs are i2aming with market-
ing compamacs o help developers of
condomaniums comang onlane today
get koans for their bayers. The build-
ers face a2 cruel catch 22: Their buy-
ers cannct get financing 1o close if
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the bank does not see enough closed
units in the building already

“Last year, 25 percest of the units
had to have beea sold or in contract
in a condo for a buyer to get 2 loan”
according 1o Ross Weinstean, Direc-
tor of Union Square Moetgage Group.
“Last year, it was 51 percest, and
now, as of April 1, if 2 building is not
70 percent sold, buyers in that buikd-
ing will have an extremely difficult
time obtaining financing ™

Teaming uwp with large brokers
like the Willmmsbarg-based Apts &
Lofts, Umsom Square consuks with
developers nght from the time they
put together their operating plass o
help them taslor their buildings o
win financing for prospective bayers.

“They need to be fully aware of
what the buyer fimancing will ook
like.” says Weansten. They must know
whether their prce points qualify
for comforming loans or will require
moee difficult jumbo Joass and how
ths building might qualify for FHA
loans-insured loass.

“We bhave avemes—granted
thay're getting tighter—for develop-
ers 1o obtain financing with buyers in
a building less than 50 percent sold.”
says Weinstean. In coe recent project,
Warchouse 11, a 120-uni luxury con-
dominium at 214 North 11th Street in
Williamsburg, he says, “we arranged
for the people in costract 1o pet boans
with caly 35 10 40 percent of the
building sold”

The FHA advantage

Weinstein recommends  devel-
opers aim for FHA approval early
on. Unioa Square scrutinizes offer-
ing plans 1o belp them meet strict,
constantly changing, governmesnt
guiddlines.

FHA approval has been 2 major
selling point for the apartments at
Belle Shores, a 78-unit condomin-
ium mear the ocean at Rockaway
Beach, Queens. Belle Shoces is the
oaly sew condomimium develop-
ment larger than six wnits in New
Yock City in more than 2 decade
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to be approved for FHA-insured
mortgage finascing, which makes
homebayers digible 1o fimance uwp
to 96.5 percent of the purchase
pexce and closing costs.

According o Michad  Fernis,
principal of FrameWorks Geoup, the
developer of Belle Shores, “the undes-
writing for the peoject ook 2 year
Wdls Fargo will finance 100 percent

of the buyers, though buyers can bring
in any lender.”

The program seems to be working
wonders. “We had people waiting on
line last week [in carly March] and
sold five bomes for sure and prob.-
ably three more,” says Ferris. “Most
were FHA. It's not esually some-
thing you see in March. It would be
agood July” W

AmMmALGAMATED BANK
PrROVIDES REaAL ANSWERS

FOR YOUR
ReaL EsTATE NEEDS

Amalgamated Bank offers banking programs dasigned
to fit the noads of the roal estate industry.

BEAL ESTATE LOAN PROGHAM--Wa provide loans
for commearcial propertias including office buildings and
shopping cantars in Naw York City and the Metro arca.
Borrow $1 million and higher for a tarm of up to 10 yoars.
Contact: Gragory J. Fierce, 212-895.4413

HOUSING LOAN PROGRAM--We provide unsecurad
loans, mortgage loans and linas of craedit for both
government-assisted housing davelopmaents as wall
as multi-family co-ops and rental buildings. $250
thousand to $20 milkon or more can be borrowad for
capital improvaements or other good purposes. Also,
ask about saving interest with the New York Enaergy
$mart* loan program.

Contact: Michaaol S. Leffalholz, 21289544687

COMMERCIAL BUSINESS PROGRAM--We provide
an array of cradit products including: Term Loans,
Lines of Cradit, and Latters of Credit. Wa'd ba ploasad
to discuss the bast sclution for your company.

Contact: Tim Sullivan, 212-895.4420

A AMALGAMATED
BANK

MAIN OFFICE: 275 Seventh Ave., Now York, NY 10001
TEL: 212-255-8200
OTHER LOCATIONS: Now York City = Lyndhurss, NJ
- + Washington, DC - Pasadona, CA @
ﬂ www.amalgamatedbank.com I
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